Newbury ten year old is business partner of year!

CABC Ltd, founded ten years ago by MD Ian Wallace, has just been awarded the prestigious 2003 Maximizer* Business Partner of the Year Award for Europe, Middle East and Africa (EMEA) Region and a Technical Achievement Award.  The award was made by Marcus Potts Managing Director of Maximizer Software Europe at the companies’ annual partner conference held in Malaga, Spain.

So what is CABC’s secret of success?

They offer Sales Directors tight control of their pipeline and salespeople a fantastic set of tool to manage their clients and thus help increase sales.  Most importantly CABC has the skills and services to make it work.  That’s a proposition that few companies can afford to ignore.  CABC’s clients range from large corporations with hundreds of Maximizer users through to one-man bands.

So what exactly are these offerings that make such a difference?

CABC’s ten years experience of their core offering, Maximizer Customer Relationship Management (CRM) application software has enabled them to build up a unique range of supporting Consultancy Products and Services.  For example CABC has developed “Add-On” application software products to enhance the functionality of Maximizer.

Pipeline Plus is the latest and most powerful.  It takes the in depth forecasting information from Maximizer and enables the Sales Director to simply but powerfully manage and interrogate his business pipeline in MS Excel.  Other “Add-On’s” include database cleansing and MS Word Integration.

As with all application software the full benefits only come with proper implementation by both Sales and IT management.  Being able to guide both is one of CABC’s added values.  Indeed the quality of its ten mainly graduate people is a key strength of CABC.  The MD and owner is a graduate and an MBA with distinction who has twenty years IT experience, and ten years successful selling under his belt.

CABC is a powerful resource for clients being not only a Maximizer Business Partner and Third-Party Developer, but also a Microsoft Certified Partner.  CABC helps clients succeed with its complete range of services that includes Sales consultancy, Technical consultancy, bespoke system integration, training and technical support.

It is perhaps not surprising therefore to hear that CABC has grown three fold in the last three years by making a real contribution toward helping their clients increase sales.

Contact
Tel: 01635 570970

E-mail: info@cabc.co.uk

www.cabc.co.uk
* Maximizer is a multinational with CRM applications on over one million desks.

